


Raise YourSELF by YourSELF 

The Art of SALES●PHYSICS
Service•Driven•Sales



SALES●PHYSICS is the natural science 
that studies the MATTER of Sales, its 
fundamental constituents, its motion and 
behavior through space and time, and the 
related entity of ENERGY - in Coordination & 
Cooperation with both the ENVIRONMENT 
and the INDIVIDUAL. 

INSPIRE your SalesForce with these 
fundamental disciplines and watch how your 
Team become SELF●EMPOWERED and 
SELF-DETERMINING masters of the Field.

Definition 



Overview of The Art of SALES●PHYSICS Training

Part Title Description 

1 The Philosophy of Service●Driven●Sales Foundation Explained 

2 The 3-Fold Baseline of Approach 3-Fold Structure of the Sales Field 
Individual ● Environment ● Relationships

3 The Physics of Sales 3-Fold Nature of the Individual 
Will ● Knowledge ● Action 

4 Creative New Business Development Creative Action inspired by Nikola Tesla 
369(12)

5 10 Conditions to Adapt to Perpetual Change As observed by Nikola Tesla 

6 Practical Application towards Mastery The Gradation of Development 

Sales has a Rhythm ● Service is the Music ● YOU are the Dance



Sales has a Rhythm ● Service is the Music ● YOU are the Dance



The Philosophy of SALES●PHYSICS

1
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The Philosophy of SALES●PHYSICS

Part Description 

Perspective is Relative to Your point of reference 

Energy & Matter are the Two Eyes of One Person 

The Individual 

The Environment 

The Relationship between Parts



The EYE
Not all eyes see with the same 

sight and vision 
The Coupling Forces of Intellect & Intuition 

define the Relativities that Support your 

Perception of Who YOU are within the 

Sales Environment 

● It is the EYE through which the 

Individual observes what matters.

● It is how the Individual conceives, 

imagine and pictures that which governs 

his relationship with the environment.



The EYE
Not all eyes see with the same 

sight and vision 

Perspective is Relative to Your Point of Reference 

The traditional approach to Sales is one of 

mechanistic domination that largely translates to 

a focus on Price, Capacity and Quality. These 

relativities however remove the value added 

through Coordination and Cooperation between 

the Client and the Account Manager that can 

make or break a relationship. 



Energy & Matter
The Governing Counterparts of 

SALES●PHYSICS
The Coupling Forces of Energy & Matter 

define the Magnetic Push-Pull 

Relationship between Parts

"If you want to find the secrets of the 
universe, think in terms of energy, frequency 

and vibration. "

Nikola Tesla



The Individual
Raise Yourself 

By Yourself 

Self-inquiry paves a Destiny filled with 

the Abundance

● Living in Coordination and 

Cooperation with both your INNER 

and OUTER Environments 

● What is the chief feature / 

characteristic around which all other 

features satellite?

● Sales Person

● Client

● Corporation 



The Individual
Raise Yourself 

By Yourself 

The 3-Fold Nature of the Individual 

/ Corporation 

1. Will

2. Knowledge 

3. Action 

● Sales Person

● Client

● Corporation 

Totality of 
Focus Creates 

the 
Chief-Feat

ure of the 
Individual 



Spotting the Chief-Feature

1. Will ● Price is the Relativity that the client wants you to focus on. 

2. Knowledge ● Do your research on the Company & Individual to see what they spend 

most of their time on. It is their ‘Everyday-day’ that needs to be focused on - How can 

you Improve his day… his Everyday. 

3. Action ● By adapting both your Product and Service offer, in Coordination and 

Cooperation with what is important to the Client… you begin a Co-relative relationship 

in support and justification of the ‘higher price but worth the Value’.

Demonstrate Practical 
Application of 

RELATIVE●TECHNOLOGY 

Demonstrate Practical 
Application of 

RELATIVE●MASTERY



The Environment 
Raise Yourself 

By Yourself 

Self-inquiry paves a Destiny filled with 

the Abundance

We must be friendly with the atmosphere in 

which we are, and we must be in harmony 

with the Law operating there. 

● Company Type

● Segment

● Location 

● Competitors 



Relationship 
Between Parts

Raise Yourself 

By Yourself 

CHHANDOGYA UPANISHAD

p57:  “To the extent of the percentage of the law of 
which you are ignorant, to that extent you are bound.  
And to the extent you are aware of it and live it, and 

are able to abide by it, to that extent you are also 
free.”

“The Knower becomes coextensive with the way in 
which Nature works in all its ways”



3-Fold Baseline 
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Part Description 

"If you want to find the secrets of the universe, think in terms of ENERGY, FREQUENCY 
and VIBRATION. "  Nikola Tesla

The 3-Fold Nature of the Individual 

The 3-Fold Approach to forming a Prosperous Relationship with Your Environment 

3-Fold Baseline 



Observation Matters 
How we see the world of Trade, 

is how we Relate to it

The traditional approach to Sales is one of 

mechanistic domination that largely translates to 

a focus on Price, Capacity and Quality. These 

relativities however remove the value added 

through Coordination and Cooperation between 

the Client and the Account Manager that can 

make or break a project. 

SALES●PHYSICS however, stabilizes the 

Rhythmic Relations within the market 

not through mechanical force, but 

through Coordination and Cooperation; 

by understanding the True Nature of the 

Individual within his Environment 



The 3-Fold Structure
"If you want to find the secrets of the universe, think in 
terms of ENERGY, FREQUENCY and VIBRATION. "

Nikola Tesla

ENERGY 

FREQUENCY 

VIBRATION 

Sales has a Rhythm ● Service is the Music ● YOU are the Dance



The 3-Fold Structure
Just like up cannot exist without down, outside cannot be without inside, so too the (visible field) 
CLIENT / ACCOUNT cannot be separated from the (invisible field) ENVIRONMENT. Diverse 
and opposite; but at the same time ONE. Remove one and the other will disappear. 

Sales has a Rhythm ● Service is the Music ● YOU are the Dance



The 3-Fold 
Structure

3-Fold Nature of the Individual The Environment (Nikola Tesla) 



The 3-Fold Structure



The Individual
Eye / I

All eyes do not see with the same sight 

and vision. Our lived experience supply 

us with reference points, from which 

reason is built, and action justified. In 

the absence of experience, we reach for 

secondary knowledge in an effort to 

gain insight. Bit-by-bit we build our 

reality. We learn, self-correct, adapt; and 

continue to strive for greater hights.



The Individual
Eye / I

The coupling forces of Intellect and 

Intuition evoke creative solutions which all 

other organs are powerless to observe. It is 

indeed the gift of sight… it is the eye, 

through which you observe what matters. It 

is how you conceive, imagine and picture 

that which governs your relationship with 

the environment.  Each observed result, 

becomes the center-impulse of a new 

departure towards the next discovery. 

“Organic body purpose output is defined by 
intention ”

“That which causes the expression of the Sale is 
greater and than the Sale“



The 3-Fold ● Nature of the Individual 

Will Knowledge Action

The Will to Be, The Will to Live, 
The Will to Exist. The Will to 
maintain Individuality. It is the 
power of our Will which 
distinguishes one from the other. 
There is nothing in this world, in 
all of creation, which is free from a 
self-assertive Will - a 
self-determining power. Ultimately 
everything is rooted in Will. 
Everything has a specific intention 
behind its very existence.

Everything in life assumes 
meaning and value, on account of 
one's attached understanding. If 
knowledge is absent, meaning is 
also absent. The capacity of the 
Individual to know and understand 
the subject, is superior to the 
character of the object. 
Knowledge needs to form part of 
your Being, in order for the Motive 
force to gain power.

Action does not surface one's 
consciousness or experience 
unless the two aspects, of will and 
knowledge have been observed. 
Without air you cannot breathe, 
but without lungs you also cannot 
breathe. This - the coming 
together of the forces of nature in 
their co-relativity, with the powers 
that are within the individual - is 
an outcome that arises 
automatically on account of the 
identity of your Being.

Information●Practice●Mastery 



Information●Practice●Mastery 
The 3-Fold Structure ● The Nature of the Individual 

Will Knowledge Action

Q>A

Might is Right

Q>A

Coordination 

& Cooperation 

Gain Knowledge 

Research done on 

Influential Relativities

Identification of 

Main Feature

Set Meeting 

Proposal Preparation 

Focus in on Original 

Will & Knowledge 

that shaped Intent 



7 Stages on the 
Way of Knowledge 

“There is a total activity, in the 

subtle form, taking place prior to 

the apparently individual 

expression of it in the form of 

experience and perception “

● Good Impulse 

● Decision 

● Effort 

● Pull of the Way

● Insight

● Abundance 

● Full Development 

7 Stages on the Way of Forming a 
Relationship with your Client
Exploring the Subtle that precedes individual expression 



The Environment
In Coordination & Cooperation 

Through the one-sided and limited 
perspective of modern sales techniques, 
everything has been reduced to unrelated 
dead matter. This reductive approach, and 
the dismissal of accepting the existence of 
the unseen inner-world of Rhythmic 
Relationships, has fooled us to relate to 
clients as nothing but digital data that can be 
mapped and bought as raw material. 

Only a fool observes up without 
relating it to down



Energy and Matter as the first Governing 

Coupled Force, bring substance and order to the 

relationships molded and formed within the 

Sales Environment. It is through the 

understanding of these Co-Relativities that 

order and balance becomes the Natural way of 

your Sales Approach. 

The Environment
In Coordination & Cooperation 

A simple reflection on what is the 
CAUSE behind the EFFECT 

“The first cause is the real cause which pushes itself 
downwards to lower levels of reality, until they 

express themselves in space and time. This 
expressed form in space and time alone is known by 

us, seen by us, felt by us and experienced by us.“



The 3-Fold Structure ● Environment (Nikola Tesla) 

Create New Business 10 Conditions to Adapt Rhythmic Relations 

"Electricity I am, I am 
Electricity in the human form"

Through free will, the 
Biorhythm of the Individual 
unfolds currents induced by 
the loop of Will, Knowledge 
and Action

1. Duty
2. Force
3. Guidance 
4. Maintenance 
5. Memory
6. Visualize 
7. Knowledge 
8. Creativity
9. Purpose 

10. Play
369(12)

Magnetic Push-Pull 

Effect of Rhythmic 

Relations 

Information●Practice●Mastery 



The Relationship 
The Space-Race

John Briggs and F. David Peat Turbulent 
Mirror: 

An illustrated guide to Chaos Theory and 
the Science of Wholeness, 1989

"Autopoetic structures have definite 
boundaries, such as a semipermeable 

membrane, but the boundaries are open 
and connect the system with almost 

unimaginable complexity to the world 
around it."



There would be no production of any kind without space being 
present, for an effect cannot be produced from a cause, unless 
there is spatial distinction between the two.

Objects are not suspended in space independently. There is 
some connection between the parts. A correlativity of Being that 
manifests. When a part is observed, the nature, character, and 
reaction is entirely in relation to the nature, location and the 
character of the Individual perceiving them. More simply put; 
Perspective is Relative to your point of reference.

The influential-magnetic-field-connection that fuses between 
YOU the Observer, and that which is being Observed, brings 
formless into form through the push-pull effect of magnetic-flow. 
This cause and effect between parts form a relationship that 
ultimately produces what we call the atmosphere. 

Introduction Meeting 

Define Baseline 

Relativities 

The Push-Pull effect of 

the Relationship 

between Parts

Space 

Relativities 

Rhythmic Relations 

Practical Application
How this Knowledge affect your everyday 



Practical Application
How this Knowledge effects your everyday 

Sales Physics Graphic Representation Practical Application 

Space Introduction Meeting 

Relativities 

Define SUPPORTING 

Relativities 

Rhythmic Relations 

The Push-Pull effect of the 

Relationship between Parts

There would be no production of any kind without space being present, for an effect cannot be produced from a 
cause, unless there is spatial distinction between the two.



Creative New Business Development 

Inspired by:  Nikola Tesla 4

The UNION of PURPOSE 



Creative New Business 
Development 

Nikola Tesla

Thoughts are Things



Creative New Business Development 
Nikola Tesla

What is most wonderful of the 
Individual, is that he is capable of 
increasing or diminishing his velocity 
of movement by the mysterious power 
he possesses of appropriating more 
or less energy from another 
substance and turning it into Motive 
energy."

Source

3



Creative New Business Development 
Nikola Tesla

Energy

6

For as long as the Individual remains 
constrained by limiting ideas; Particles 
of unlimited Potential Sales within the 
Market-Space , are present but 
remains unobserved by the Account 
Manager. 

Where Focus Goes Energy Flows



Creative New Business Development 
Nikola Tesla

Observation Matters

9

For as much as it would be possible to 
FOCUS what has been observed by 
the Account Manager, Particles of 
unlimited Potential Sales within the 
Market-Space are awakened with the 
Observation of unique strategies & 
strong relationships 



Creative New Business Development 

Nikola Tesla

Free Will

From deep within the Being an extreme 
sensitivity comes about to electric and 
magnetic influences that are aligned with 
the Biorhythm baseline created by the 
3-Fold Nature of the Individual. The 
discretion that follows lead to Free Will 
choices

12



10 Conditions to Adapt to Perpetual Change

5



10 Conditions 
to Adapt
Nikola Tesla


